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Abstract 
Today’s companies are competing in a turbulent global business world dominated by 
accelerating disruption, uncertainty and risk. The coexistence of a free open-source market 
and a proprietary market allows companies all over the world to dispose of more 
possibilities about designing their business models. However, by concentrating on 
innovation, they can obtain long-term growth and sustainable competitive advantage. This 
paper aims to illustrate the connection between innovation and business model at Honda 
Motor Company. The research method is based on a case study. This study demonstrates 
that that there is a relationship between the concepts of innovation and business model. 
Also, it shows that Honda succeeded in embedding innovation in its business model.   
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Introduction 
In a turbulent global business world dominated by accelerating disruption, uncertainty and 
risk, knowledge represents the fundamental source of lasting competitive advantage. 
Today’s successful companies are knowledge-creating companies that put innovation in the 
center of their business models (Nonaka, 2008). The coexistence of a free open-source 
market and a proprietary market at a global scale allows companies to dispose of more 
possibilities about configuring their business models (Greenberg, Hirt and Smit, 2017), but 
by concentrating on innovation, they can obtain long-term growth, sustainable competitive 
advantage, better competitive positioning and deliver higher customer satisfaction 
(ATKearney, 2008; Gerybadze et al., 2010; Jiménez-Jiménez and Sanz-Valle, 2011; 
PricewaterhouseCoopers, 2013). 
Research and development (R&D) represents one of the main sources of innovation 
(Markovich, 2012). Strategies and business models based on innovation and focused on 
R&D are generating growth (Kinkel, Lay and Wengel, 2005; OECD, 2015a). In this 
respect, Honda Motor Company (HMC) has been ranked among the world’s biggest R&D 
spenders and most innovative companies in the world (PricewaterhouseCoopers, 2014; 
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Boston Consulting Group, 2017). Entrepreneurship (e.g., the first Japanese company who 
set up a motorcycle plant in the United States in 1978) and innovation (e.g., the 
establishment of Honda R&D that became independent in 1960) are at the heart of Honda’s 
business model (Mito, 2012).   
The paper aims to illustrate the relationship between innovation and business model at 
HMC. As case study covers a broad variety of themes (Gerring, 2007), such as business and 
strategic management, the authors select it as the proper research method. The next section 
sets the theoretical framework of the paper. It follows the research methodology. 
Thereafter, the case of HMC is presented. The paper ends with conclusions.     
 
Review of the literature 
There is a variety of ways in which the topics of innovation and business models have been 
addressed in the business literature in the past decades. Innovation has to do with “putting 
new or significantly improved products on the market or finding better ways (through new 
or significantly improved processes and methods) of getting products to the market” 
(OECD, 2015b, p. 60). Thus, from an epistemological point of view, innovation has the 
meaning of making something new (Tidd, Bessant and Pavitt, 2005). Innovation can be 
defined as “a mindset, a pervasive attitude, or a way of thinking focused beyond the present 
into the future vision” (Kuczmarski, 2003, p. 536), “the channeling of creativity so as to 
produce a creative idea and/or product that people can and wish to use” (Sternberg, Pretz 
and Kaufman, 2003, p. 158), “the management of all activities involved in the process of 
idea generation, technology development, manufacturing and marketing of a new (or 
improved) product or manufacturing process or equipment” (Trott, 2008, p. 15) or refers to 
“the development of new products, new processes, new sources of supply, but also to the 
exploitation of new markets and the development of new ways to organize business” 
(Szirmai, Naudé and Goedhuys, 2011, p. 5). 
There are two types of innovation output (Andrew, DeRocco and Taylor, 2009): tangible 
outcomes (e.g., new products, formulas, designs and expertise) and intangible outcomes 
(e.g., new processes or ways of doing business). The tangible outcomes can be easily 
quantified and legally protected whereas intangible outcomes cannot.  
The context is characterized by both the internal and external environment and highly 
determines innovation effectiveness (Drăgușin et al., 2015). The internal context features 
encompasses the number of employees, employee competencies, profits, sales, location, 
market share, organizational culture, strategic orientation, business strategy, aspects of the 
innovation strategy etc., and the external context characteristics include the type of 
industry, market turbulence, competitive intensity, intellectual property protection, 
technology intensity, new business models etc. (Huizingh, 2011).  
In order to consider the way business models are related to innovation it would be 
beneficial to enumerate the main forms of innovation. In this respect, innovation refers to 
(Johnson, 2001): 
 the creation of new product and/or service; 
 new usages of a current product/service;  
 any changes in markets exploited; 
 any changes in the original operational and logistical design;   
 any changes in the current business model of an organization.  

A business model innovation can emerge in different ways such as adding new activities, 
changing the association of activities or replacing one or more parties that accomplish the 
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activities (Amit and Zott, 2012). Also, it can reshape not only companies, but also entire 
industries or economies.  
A business model creates, captures and delivers value, and embodies the following four 
interconnected elements: customer value proposition (e.g., target customer), profit formula 
(e.g., cost structure), key resources (e.g., people), and key processes (e.g., product 
development) (Johnson, Christensen and Kagermann, 2008). In other words, the business 
model of a company can be described through its resources and competencies, its 
organizational structure, and its value proposition (Demil and Lecocq, 2010). A business 
model is a “concise representation of how an interrelated set of decision variables in the 
areas of venture strategy, architecture, and economics are addressed to create sustainable 
competitive advantage in defined markets” (Morris, Schindehutte and Allen, 2005, p. 727) 
and articulates “the logic, the data and other evidence that support a value proposition for 
the customer, and a viable structure of revenues and costs for the enterprise delivering that 
value” (Teece, 2010, p. 179).   
In essence, the concepts of innovation and business model are connected with value 
creation and significantly contribute to achieving business performance. 
 
Research methodology 
The research employs the case study method. As an empirical investigation (Farquhar, 
2012), the case study enables to study the Honda phenomenon over a period of time, but 
especially in a contemporary context. The case study uses secondary data that were 
collected through a desk research based on an appreciable literature review. The sources 
were books, reports and journal articles from the domains of management, business, 
operations and production management, manufacturing and innovation, and were found in 
several libraries and electronic databases (e.g., Emerald Insight, Springer).           
 
Innovation and Honda’s business model 
Soichiro Honda (1906-1991), the founder of HMC, was born in a small village outside of 
Hamamatsu, in Shizuoka Prefecture. In his early childhood, he helped his father, Gihei, a 
blacksmith, to repair bicycles. Soichiro did not prove to be interested in formal education, 
but he was fascinated by the mechanics of mobility and enchanted by the smell of motor oil 
(Rothfeder, 2015). He was very impressed when he saw a Ford Model T on the roads of his 
village and decided to invent machines. 
At age fifteen, Soichiro dropped out of school, left home and headed to Tokyo to seek a 
job. He became an apprentice at Art Shokai, a repair shop. His innate technical expertise 
was rapidly pointed out by the Art Shokai’s owner. In a relatively short period of time, 
Soichiro turned into an experienced mechanic, repairing both automobiles and motorcycles. 
Later, he moved back home and opened a branch of Art Shokai there.  
In the late 1920s Soichiro invented and produced a wheel with cast-iron spokes, which 
improved comfort and safety. Thus, he became a rich man and started to enjoy life a lot. In 
1936, he established the Art Piston Ring Research Institute. In spite of his enthusiasm and 
technical talent, the piston rings produced were rejected by Toyota due to poor quality.  
Soichiro learned from failure and decided to enroll at the Hamamatsu School of 
Technology in order to learn more about machining techniques and manufacturing. After 
obtaining enough knowledge, he founded a new company, Tokai Seiki Heavy Industry that 
became the sole supplier to Toyota and Nakajima Aircraft Company. Self-confidence, 
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courage, intelligence, perseverance and creativity were among the most important qualities 
that led Soichiro to business success.  
After the Second World War, he established the Honda Technical Research Institute and 
started to produce motorized bicycles. The new bicycle with the A-Type engine was an 
instant hit and was followed by the D-Type, a true motorcycle. In 1948, the HMC was 
incorporated and opened up a small factory with 34 employees in Hamamatsu.  
Later, Soichiro hired Takeo Fujisawa (1910-1988), an expert in sales and an advocate of the 
principle “Always tell your clients the truth”, who greatly helped the business to expand 
(Sato, 2006). They set up the Honda philosophy that consists of the fundamental beliefs 
(e.g., respect for individual), the company principle/mission statement and its management 
policies (e.g., “Proceed always with ambition and youthfulness”) (HMC, 2016). Also, 
fueled by Soichiro, the entrepreneurial spirit of HMC has been cultivated through a specific 
managerial approach that is both creative and destructive. The so-called “Hondaism” has 
been built on three fundamental rules as follows (Mito, 2012): 
 Be original. Soichiro’s desire for originality found expression in its continuous search 

for developing Honda’s own technology. Unlike the other Japanese motorcycle 
companies that had prospered by imitating foreign brands, Honda avoided the 
temptation of copying and put accent on the pride of creation  and original products.      

 Do not rely on government. Honda’s management has understood that in order to 
become internationally competitive the company should not have to rely on government 
help. 

 Work for your own sake. Honda’s management has always promoted an action-
orientated attitude. 

Last year, Honda Group encompassed HMC, 368 consolidated subsidiaries and 83 affiliate 
companies (HMC, 2016). Its principal businesses are motorcycles, automobiles, aircraft and 
aircraft engines, and power products. The last period witnessed good performances for 
HMC. Thus, the sales revenue grew continuously from 7,948,095 million yen in 2012 to 
14,601,151 million yen in 2016 and the operating profit grew from 231,364 million yen in 
2012 to 503,376 million yen in 2016 (HMC, 2016).  
Honda’s success has been based on its business model, a model driven by innovation. HMC 
represents one of the most innovative companies as it was ranked no. 12 in 2007, no. 18 in 
2013 and no. 48 in 2016 in the world (Boston Consulting Group, 2017). There are several 
main reasons that explain the fact that innovation is placed in the centre of Honda’s 
business model as follows: 
 As an innovative leader, S. Honda promoted an entrepreneurial spirit that has found its 

reflection in Honda’s corporate motto, „The Power of Dreams”. This motto expresses 
„mobility, creativity, individual empowerment, and passion for work and play” 
(Rothfeder, 2015, p. 39).   

 The organization of HMC is characterized by „innovation, devolution of responsibility, 
and individualism” (Mair, 1998, p. 287). For example, Honda has created a global 
flexifactory network. A flexifactory constitutes a factory „capable of changing the 
product makes with relative ease, at low cost and with great rapidity” (Mair, 1994, p. 6).   

 Honda’s employees appreciate the harmonious working atmosphere, consider that they 
are members of a clan/tribe and, therefore, are stimulated to be innovative (Herbig and 
Jacobs, 1997). A good example is given by the so-called waigaya, unplanned meetings 
that allows the free flows of idea and promotes creativity.   
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 In the period 2012-2014, HMC was ranked among the biggest R&D spenders in the 
world (Table no. 1). R&D enhances Honda’s ability to assimilate and use the existing 
knowledge, generates new knowledge, and stimulates its general innovative potential 
(Paton and Karunaratne, 2009). 

 
Table no. 1: The top R&D spenders in the period 2012-2014 

2014 
Rank 

Company 2013 
Rank 

Company 2012 
Rank 

Company 

1 Volkswagen 
(Germany) 

1 Volkswagen 
(Germany) 

1 Volkswagen 
(Germany) 

2 Samsung (South 
Korea) 

2 Samsung (South 
Korea) 

2 Toyota (Japan) 

3 Intel (USA) 3 Roche 
(Switzerland) 

3 Novartis 
(Switzerland) 

4 Microsoft (USA) 4 Intel (USA) 4 Roche 
(Switzerland) 

5 Roche (Switzerland) 5 Microsoft (USA) 5 Pfizer (USA) 
6 Novartis 

(Switzerland) 
6 Toyota (Japan) 6 Microsoft (USA) 

7 Toyota (Japan) 7 Novartis 
(Switzerland) 

7 Samsung (South 
Korea) 

8 Johnson&Johnson 
(USA)  

8 Merck (USA) 8 Merck (USA) 

9 Google (USA) 9 Pfizer (USA) 9 Intel (USA) 
10 Merck (USA) 10 Johnson & Johnson 

(USA) 
10 GM (USA) 

11 GM (USA) 11 GM (USA) 11 Nokia (Finland) 
12 Daimler (Germany) 12 Google (USA) 12 Johnson & Johnson 

(USA) 
13 Pfizer (USA) 13 Honda (Japan) 13 Daimler (Germany) 
14 Amazon (USA) 14 Daimler (Germany) 14 Sanofi-Aventis 

(France) 
15 Ford (USA) 15 Sanofi-Aventis 

(France) 
15 Panasonic (Japan) 

16 Sanofi-Aventis 
(France) 

16 IBM (USA) 16 Honda (Japan) 

17 Honda (Japan) 17 GlaxoSmithKline 
(United Kingdom) 

17 GlaxoSmithKline 
(United Kingdom) 

18 IBM (USA) 18 Nokia (Finland) 18 IBM (USA) 
19 GlaxoSmithKline 

(United Kingdom) 
19 Panasonic (Japan) 19 Cisco (USA) 

20 Cisco (USA) 20 Sony (Japan) 20 AstraZeneca 
(United Kingdom) 

Source: PricewaterhouseCoopers, 2014 
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 Since its establishment, HMC has designed and developed an innovation culture and 
climate (Ahmed, 1998). This is why Honda became an „industry innovator” (Cooper, 
2005).    

 R&D and innovation encourage collaboration between companies through strategic 
alliances (e.g., Honda-Rover) and, therefore, facilitate the access to wider markets 
(Pilkington, 1999).    

 The Japanese economy is a knowledge-driven economy that enhances the possibilities 
to innovate. In the period 2016-2017, Japan has been one of the most innovative 
economies of the world (Table no. 2).  

 
Table no. 2: The world’s most innovative economies in the period 2016-2017 

2017 Rank 2016 Rank Country R&D intensity Total score 
1 1 South Korea 1 89.00 
2 3 Sweden 5 83.98 
3 2 Germany 9 83.92 
4 5 Switzerland 8 83.64 
5 7 Finland 4 83.26 
6 6 Singapore 14 83.22 
7 4 Japan 3 82.64 
8 9 Denmark 6 81.93 
9 8 USA 10 81.44 
10 11 Israel 2 81.23 

Source: Jamrisko and Lu, 2017 
 
In sum, HMC succeeded in embedding innovation in its business model. In fact, innovation 
is to be found everywhere at Honda, either in organization (e.g., flexifactories) or in 
products (e.g., robots).    
 
Conclusions 
In today’s global business world innovation represents a challenging attempt for any 
company. Placing innovation at the heart of their business models still remains one of the 
most difficult endeavors for companies around the world.  
This study aims to make two contributions both from a theoretical and practical point of 
view. Firstly, it shows that the concepts of innovation and business model are connected 
through the concept of value creation. Secondly, the research reveals that HMC constitutes 
a valuable case study in which the Japanese company demonstrates its full commitment 
towards embedding innovation not only in its business model, but also in its business 
philosophy.        
Future researches may identify other relationships between innovation and business models 
or expand the analysis to other companies.      
 
 
References 
 
Ahmed, P. K., 1998. Culture and climate for innovation. European Journal of Innovation 

Management, 1(1), pp. 30-43. 



 
BASIQ INTERNATIONAL CONFERENCE 

 

 706 

Amit, R. and Zott, C., 2012. Creating value through business model innovation. MIT Sloan 
Management Review, 53(3), pp. 41-49. 

Andrew, J. P., DeRocco, E. S., Taylor, A., 2009. The Innovation Imperative in 
Manufacturing: How the United States Can Restore Its Edge. The Boston Consulting 
Group & The Manufacturing Institute, [online] Available at: 
<http://www.themanufacturinginstitute.org/~/media/6731673D21A64259B081AC8E08
3AE091.ashx> [Accessed 4 March 2016]. 

A.T. Kearney, 2008. Profitable growth through innovation, [online] Available at: 
<https://www.atkearney.com/documents/10192/541479/Profitable_Growth_Through_In
novation.pdf/9f8dcf2f-0db2-4258-b819-f6e2139ec210> [Accessed 8 March 2016]. 

Boston Consulting Group, 2017. The most innovative companies. bcg.perspectives, 12 
January, [online] Available at: 
<https://www.bcgperspectives.com/content/interactive/innovation_growth_most_innova
tive_companies_interactive_guide/> [Accessed 9 March 2016]. 

Cooper, R. G., 2005. Product Leadership: Pathways to Profitable Innovation. 2nd edition. 
New York: Basic Books.  

Demil, B. and Lecocq, X., 2010. Business Model Evolution: In Search of Dynamic 
Consistency. Long Range Planning, 43(2-3), pp. 227-246. 

Dragusin, M., Welsh, D., Grosu, R.M., Iosif, A.E. and Zgura, I.D., 2015. Social 
Entrepreneurship ‒ Innovative Solutions' Provider to the Challenges of an Ageing 
Population: The Case of Romanian Retirees. Amfiteatru Economic, 17 (Special No. 9), 
pp. 1183-1197. 

Farquhar, J. D., 2012. Case Studies Research for Business. Thousand Oaks: Sage 
Publications.   

Gerring, J., 2007. Case Study Research: Principles and Practices. New York: Cambridge 
University Press.  

Gerybadze, A., Hommel, U., Reiners, H. W. and Thomaschewski, D. eds., 2010. Innovation 
and International Corporate Growth. Heidelberg: Springer. 

Greenberg, E., Hirt, M. and Smit, S., 2017. The global forces inspiring a new narrative of 
progress. McKinsey Quarterly, April 2017, [online] Available at:  
<http://www.mckinsey.com/business-functions/strategy-and-corporate-finance/our-
insights/the-global-forces-inspiring-a-new-narrative-of-progress?cid=other-eml-alt-
mkq-mck-oth-
1704&hlkid=91784d61161c40438d2142c544184c45&hctky=1277567&hdpid= 
7d3750cd-9830-4cf0-9ae1-59684c505992> [Accessed 6 April 2016]. 

Herbig, P. and Jacobs, L., 1997. A historical perspective of Japanese innovation. 
Management Decision, 35(10), pp. 760-778. 

Honda Motor Co., 2016. Honda Sustainability Report 2016. [pdf] Available at:  
<http://world.honda.com/sustainability/report/pdf/2016/Honda-SR-2016-en-all.pdf> 
[Accessed 29 March 2016]. 

Huizingh, E. K. R. E., 2011. Open innovation: State of the art and future perspectives. 
Technovation, 31, pp. 2-9. 

Jamrisko, M. and Lu, W., 2017. These Are the World’s Most Innovative Economies. 
Bloomberg, 17 January. [online] Available at:  



New Trends in Sustainable Business and Consumption 
 

 

 707

<https://www.bloomberg.com/news/articles/2017-01-17/sweden-gains-south-korea-
reigns-as-world-s-most-innovative-economies> [Accessed 18 March 2016]. 

Jiménez-Jiménez, D. and Sanz-Valle, R., 2011. Innovation, organizational learning, and 
performance. Journal of Business Research, 64(4), pp. 408-417. 

Johnson, D., 2001. What is innovation and entrepreneurship? Lessons for larger 
organisations. Industrial and Commercial Training, 33(4), pp. 135 – 140. 

Johnson, M. W., Christensen, C. and Kagermann, H., 2008. Reinventing Your Business 
Model. Harvard Business Review, 86(12), pp. 59-67. 

Kinkel, S., Lay, G. and Wengel, J., 2005. Innovation: more than research and development. 
Bulletins of the Manufacturing Performance Survey, 33, pp. 1-12.  

Kuczmarski, T. D., 2003. What is innovation? And why aren’t companies doing more of it? 
Journal of Consumer Marketing, 20(6), pp. 536 – 541. 

Mair, A., 1994. Honda’s Global Flexifactory Network. International Journal of Operation 
& Production Management, 14(3), pp. 6-23.    

Mair, A., 1998. Internationalization at Honda: transfer and adaptation of management 
systems. Employee Relations, 20(3), pp. 285-302.   

Markovich, S. J., 2012. Promoting Innovation Through R&D. Council on Foreign 
Relations, 05.11.2012. [online] Available at:  
<http://www.cfr.org/innovation/promoting-innovation-through-rd/p29403> [Accessed 
18 March 2016]. 

Mito, S., 2012. The Honda Book of Management: A Leadership Philosophy for High 
Industrial Success. London: Bloomsbury Academic.  

Morris, M., Schindehutte, M. and Allen, J., 2005. The entrepreneur’s business model: 
Toward a unified perspective. Journal of Business Research, 58(6), pp. 726-735. 

Nonaka, I., 2008. The Knowledge-Creating Company. Boston: Harvard Business School 
Publishing. 

OECD, 2015a. The Innovation Imperative: Contributing to Productivity, Growth, and Well-
Being. Paris: OECD Publishing. 

OECD, 2015b. Frascati Manual 2015: Guidelines for Collecting and Reporting Data on 
Research and Experimental Development, The Measurement of Scientific, 
Technological and Innovation Activities. Paris: OECD Publishing. 

Paton, R. and Karunaratne, N., 2009. Engagement and innovation: the Honda case. VINE 
Journal of Information and Knowledge Management Systems, 39(4), pp. 280-297. 

Pilkington, A., 1999. Strategic alliance and dependency in design and manufacture: The 
Rover-Honda case. International Journal of Operation & Production Management, 
19(5/6), pp. 460-473.    

PricewaterhouseCoopers, 2013. Breakthrough innovation and growth. [pdf] Available at:  
<https://www.pwcaccelerator.com/pwcsaccelerator/docs/pwc-breakthrough-innovation-
and-growth.pdf> [Accessed 21 March 2016]. 

PricewaterhouseCoopers, 2014. The Global Innovation 1000: Top 20 R&D spenders 2005-
2014. PwC-Strategy, [online] Available at:  < 
http://www.strategyand.pwc.com/global/home/what-we-think/innovation1000/top-20-
rd-spenders-2014> [Accessed 21 March 2016]. 



 
BASIQ INTERNATIONAL CONFERENCE 

 

 708 

Rothfeder, J., 2015. Driving Honda: Inside the World’s Most Innovative Car Company. 
New York: Portfolio/Penguin.  

Sato, M., 2006. The Honda Myth: The Genius and His Wake. New York: Vertical.  

Sternberg, R. J., Pretz, J. E. and Kaufman, J. C., 2003. Types of Innovation. In: L. V.  
Shavinina, 2003. The International Handbook on Innovation. Oxford: Elsevier. pp. 158-
168. 

Szirmai, A., Naudé, W. and Goedhuys, M. eds., 2011. Entrepreneurship, Innovation, and 
Economic Development. Oxford: Oxford University Press. 

Teece, D. J., 2010. Business models, business strategy and innovation. Long Range 
Planning, 43(2-3), pp. 172-194. 

Tidd, J., Bessant, J. and Pavitt, K., 2005. Managing Innovation: Integrating Technological, 
Market and Organizational Change. 3rd edition. Chichester: John Wiley&Sons Ltd. 

Trott, P., 2008. Innovation Management and New Product Development. 4th edition. 
Harlow: Prentice Hall. 

 
 


